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GIVE US A CALL TODAY AT 605-352-8618
FOR A MARKET ANALYSIS!

E] E: i VISIT OUR WEBSITE FOR UP TO THE MINIUTE LISTING INFO!

WWW.ACEREALTY.NET
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1540 OId wy 14 Huron 554 Commermal Ave S ' 445 Wlsconsm Ave NW, 40395 Robeson Ln, Huron 806 Wisconsin Ave SW,
3 bed, 1bath Wolsey ¢ 2 bed, 1 bath Huron ¢ 2 bed, 2 bath 1bed, 1bath Huron ¢ 3 bed, 2 bath

PRICE REDUCED |

— e : S SR
~ $175, oaa “ - ) m $372,500
509 Main St E, Wess. Sprlngs 122 W 13th Ave Redfleld 759 Idaho Ave SE, Huron 818 18th St SE, Huron Market & Wisconsin, Huron
3 bed, 2 bath 3 bed, 2 bath 3 bed, 3 bath 5 bed, 3 bath Commercial

NEW LISTING |§ , SALE PENDING

$419,000

1860 Lampert Dr, Huron A2541 Pralyne Eaglé C|r ‘ v 955 Saxton Dr, Huron 1099 Mich|gn ve SW,
4 bed, 3.25 bath Huron « 3 bed, 2.5 bath 5 bed, 3 bath Huron « 4 bed, 3 bath

3595 000 | $1,300, 000

i e ]

2473 Prairie Greener, 240 South Circle Dr, Huron 42116 207th St, Iroquois
Huron ¢ 5 bed, 3 bath 5 bed, 3 bath 4 bed, 3 bath
36’ x 40’ Shop

Taunya Steve Angie Laurie Molly Kler Dwight Lori Rose
Martin Sprecher Uttecht Smith Hopper Hae Wullweber Johnson  Kluth

Broker/Associate Broker/Auctioneer Broker/Owner Broker/Associate Broker/Associate Broker/Associate Broker/Associate  Broker/Associate  Licensed Office
(605) 350-2771 (605) 350-2157 (605) 350-2553 (605) 350-7081 (605) 354-7641 (605) 350-7903 (605) 354-2862  (605) 350-6727 Manager

CHOOSE HURON'’S #1 TEAM
FOR ALL OF YOUR
REAL ESTATE NEEDS

s/ L=, ACEREALTY.NET
2297 Kansas Ave SE s Suite #2 « Huron, SD 57350 605-352-8618
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How to get the best mortgage rate

ortgage interest
rates have been
headlining  fi-

nancial news segments
for several years running.
Much of that news has
been met with less than
open arms, as rates have
risen dramatically in recent
years, an increase that is re-
lated to the ripple effect of
the COVID-19 pandemic.
Mortgage interest rates
did not immediately spike
after the World Health
Organization declared a
global pandemic in March
2020. In fact, data from the
lender Freddie Mac indi-
cates mortgage rates were
still well below 4 percent
on January 1, 2022. How-
ever, those rates hovered
around 7 percent by the
end of that year, and were

still around that level at the
start of 2024.
With such high interest

rates, it's understandable
if prospective home buy-
ers feel helpless. However,
there’s much buyers can do
to help themselves as they
seek to secure the lowest

o\
()

mortgage interest rate pos-
sible.

* Read your credit report
and improve your score, if
necessary. Many prospec-
tive home buyers save up
for years in anticipation
of the day when they will
purchase their own home.

During this period, buy-
ers can read their credit
reports and address any
discrepancies while taking
steps to improve their cred-
it scores. Lenders consider
a host of variables to deter-
mine an applicant’s credit
worthiness, and credit his-
tory and credit scores bear
significant influence. The
higher an applicant’s credit
score, the more favorable
mortgage rate he or she is
likely to get.

¢ Take control of your
debt-to-income ratio. Debt-
to-income (DTI) ratio re-
fers to what you owe in
relation to how much you
earn. The lower your DTI,
the better you look to lend-
ers. According to Bankrate,

MORTGAGE / Page 4

La WpE

Ectates Bluebird

Pt Do V\/V\/LC

Huron _
Housing Authority

rRental Assistance

255 IOWA AVE SE 605.352.1520
WWW.HURONHOUSINGAUTHORITY.COM

2 This institution is an equal opportunity
'=\. provider and employer.
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Residential * Commercial

SALES ¢ SERVICE ¢ INSTALLATIONS

Curt Kempf/Owner
(605) 352-5316

111 Dakota Ave. N ¢ Huron
352-5316
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“Homeownership is the cornerstone of a
strong community.” — Rick Renzi

MORTGAGE:

lenders typically want to avoid is-
suing mortgages to individuals if
the monthly payment will exceed
28 percent of their gross monthly in-
come, and people who may be near
that threshold for a given home may
be denied a mortgage if their DTT is
high. Prospective home buyers cur-
rently carrying significant debt, in-
cluding consumer debt like credit
cards and/or student loan debts,
should make a concerted effort to
pay down that debt prior to applying
for a mortgage. Prioritize paying off
consumer debt before applying for a
mortgage.

* Maintain a strong employment

record. Steady employment and con-
sistent earnings make mortgage ap-
plicants more attractive in the eyes of
lenders. If you are currently shopping
for a home or about to make an of-
fer, now might not be the best time to
switch jobs. Self-employed individu-
als and freelancers working multiple
jobs can still qualify for a good mort-
gage rate, but they may need to pro-
vide more extensive documentation
that indicates their earnings going
back several years. Individuals who
have been working full-time for the
same company for years may only
need to provide W-2 forms from the
two most recent tax years.

From Page 3

e Shop around for rates. Rates may
not fluctuate much between lenders,
but it’s still worth shopping around
for mortgage rates. A study from
Freddie Mac found that the benefits
of shopping around for a mortgage
rate were especially notable in 2022
compared to the decade prior, saving
borrowers who took the time to shop
for rates substantial sums of money.

Mortgage rates remain high com-
pared to a half decade ago, but pro-
spective home buyers can take steps
to increase their chances of qualify-
ing for a favorable rate.

MEYER AUCTION SERVICE, LLC

ARTON’S

heating & cooling
SALES&SERVICE

235 Third St SW « Huron, SD

605-352-6207

« Boilers
e Plumbing

» Heating
e Air
Conditioning

Rheem Furnaces and Air Conditioners

Specmlzzmg in Ag Land Auctions!

If you have land to sell,
now is the time. Localed
Real Estate, Farm and Person
Property Auctions.

For all your auction needs contact:
Ben Meyer, CAI Broker, Auctioneer: _qgr AuCy,,

605-350-0316 S W

www.benmeyerauctions.com

SERVICE, LLC




Factors that make a unlque market

ealtors and real estate
Ragents have helped millions
of people find homes over
the years. Such real estate profession-
als wear many hats, not only help-
ing people buy and sell homes, but
also serving as sounding boards and
calming influences when unforeseen,
and sometimes frustrating, issues
arise during the process of buying
and selling a home.

The value of working with a trust-
ed real estate professional is even
greater in a fast-paced market when
offers must be made, and are often
accepted, quickly. In such situations,
an experienced professional can ad-
vocate for their clients, offer advice
and even ease concerns buyers and
sellers may have about a given trans-
action. Such scenarios have played
out countless times in recent years,
which has been a particularly unique
period in real estate. Numerous vari-
ables have combined to make the

real estate market more challenging
in recent years, and those factors un-
derscore how valuable it can be for
buyers and sellers to have an experi-
enced professional in their corner.

¢ Low inventory: Low inventory
is among the more noticeable char-

acteristics of the current real estate
market. Though inventory has in-
creased since January 2022, when
the National Association of Realtors
reported that the supply of homes
for sale represented a supply of just
1.6 months, marking a record low,
it remained low enough at the start
of 2024 (around 3.5 months) for in-
dustry professionals to characterize
the market as unbalanced. Accord-
ing to the online financial resource
Bankrate, a five- or six-month supply
of homes is usually needed to declare
a balanced market. Projections indi-
cate an anticipated increase in single-
family home construction, which
should lead to greater inventory in
the coming months and years.

* High prices: Data from the U.S.
Census Bureau and the U.S. Depart-
ment of Housing and Urban Devel-
opment indicates the median sales
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Wherever you look,
-~ you see the signs...

It's the

~d N

ACTION
REALTY _|

PHELAN STAHL, GRI e

v

Broker Associate

(605)350-5329 CELLULAR
phelanstahl@hur.midco.net
www.realtor.com
1640 DAKOTA AVENUE S.
HURON, SD 57350

842 13th StSW
3 BD, 1BA«$124,900

1980 Meadowlark
Lane SW #304

3 BD, 2 BA« $137,900

3 BD, 3 BA« $219,900

19492 W Shore Ave
Lake Byron

2 BD, 1BA« $230,000

167 E Main St, .
Woonsocket

ACTION FE;

REALTY :
Check 363_357
out our Mellette Ave SW
Listings! ellette Ave
www.actionrealty 3345.000

1866 Old Hwy 14 W
$129,000

11Sé Lampe Ct |
3 BD, 2 BA« $350,000

3 BD, 2 BA+ $350,000

1126 Lampe Ct

1110 Lampe Ct
3 BD, 2 BA+ $350,000

huron.com




Buying a home in a low inventory market

eople who have shopped for
Phomes at any point over the
last few years are undoubt-
edly aware that inventory is low.
While low inventory has affected
home prices and priced some buyers
out of certain markets, the good news
is the tide may have started to change
as 2023 drew to a close. In fact, a De-
cember 2023 report from the National
Association of Realtors® indicated
home sales rose by nearly 1 percent
in November, a month during which
single-family home construction also
rose by 18 percent compared to Oc-
tober.
Each of those figures could prove
a harbinger of good things to come
for buyers in 2024. But it can still pay
dividends for such buyers to prepare
themselves to buy in a low inventory
real estate market.
* Prepare to offer more than asking
price. Data from the NAR indicates
nearly one-third of all homes (28 per-

cent) purchased in October 2023 sold
for above asking price. When buyers
have fewer homes to choose from, the
competition for homes on the market
increases, and that typically means
buyers will offer more than asking
price for homes they truly want.

* Prepare to find additional money,
if necessary. Offering more than ask-
ing price can be tricky, particularly if
a buyer’s offer exceeds the appraised
value of the home. The real estate
listing service Trulia notes that most
lenders will not approve a mortgage
for more than the appraised value of
a home. Conventional wisdom may
indicate it’s never a good idea to offer
more for a home than it's appraised
value, but that scenario has played
out with greater frequency in the cur-
rent low inventory market.

¢ Flexibility can be your friend.
A low inventory market is a seller’s
market. Buyers who can be flexible
in regard to seller’s demands and re-
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quests might be getting the keys to a
new home faster than those who are
not as accommodating. Some sellers
may request a quick closing, while
others may need extra time in the
home until they can move into their
own new property.

e Patience can prevail. It might
seem as though there will never
again be ample inventory on the real
estate market. However, the increase
in single-family home construction
and forecasts predicting mortgage
rates will drop suggest the real estate
market could feature more inventory
in the months to come. Buyers con-
cerned about going over-budget or
making a hasty decision are urged to
remain patient if they cannot find a
home that works for them personally
and financially.

Alow inventory real estate market
may not be normal. But savvy buyers
can still navigate such a market and
find a home they love.

prices of houses sold in the United States in the fourth
quarter of 2022 was $479,500. In Canada, the median sale
price for a home in 2022 was a little more than $522,000
(nearly $704,00 in Canadian dollars). Median sales prices
dropped considerably in 2023 (the average sale price in
the third quarter of 2023 in the U.S. was $431,000), but
buyers can still expect to pay considerably more for a
home in 2024 than they likely would have in the first
quarter of 2019, when median sales prices were $313,000
in the U.S.

* Quick-moving: A home is the most expensive pur-
chase many people will ever make, which undoubtedly
adds a little stress to the process of buying a home. That
stress may be exacerbated by how quickly homes are
selling in the current market. Estimates vary depending
on the source, but the NAR reported that homes sold in
October 2023 spent an average of just 23 days on the mar-
ket. By comparison, the online real estate listing service
Zillow notes the average number of days a home spent
on the market, including closing time, was 140 days in
2010.

Low inventory, high prices and quick-moving proper-
ties are characteristics of the current real estate market.
Working with a trusted real estate professional can help
both buyers and sellers navigate those variables more ef-
ficiently and effectively.

Huron Home

Homeowner Rehab
Huren Housing Authority

PO Box 283

255 l;:vaAveSE Rehab Program
Huron, SD 57350-0283
(605) 352-1520

www.huronhousingauthority.com

Homeowners Must

Income Qualify.

Visit the https://HuronRehab.com web-
site to get a copy of the Pre-Application

for Income Qualification.

Huron Housing Authority of Huron, SD, is an

EQUAL HOUSING equal opportunity provider and employer.
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GREATER HURON

DEVELOPMENT CORPORATION
Residential Lots For Sale

1705 Dakota Ave S Huron, SD 57350
Ph 605-352-0363 ted@huronsd.com

DEVELOPMENT
Nerprprra FARM GROUND

ML L AN

FRANK AVENU

34 (28| 36 @) ™

For More
Information Contact 50
Greater Huron: 56 61

(605)352-0363 49
< ELK RUN CT.
55 /@

STORAGE UNITS

@J

FIREHOUSE LAN

48

24TH STREET SE

47

21ST AVENUE

ELECTRIC
CHURCH s‘m‘rlB N

22ND AVENUE
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FIREHALL

IDAHO AVENUE SE
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Dakotaland Hon?pte
Lending Team

l. ‘ —

Building Memories One Home Loan at a Time
See a Mortgage Loan Officer Today!

Crystal Hofer Jennifer Isaacson Tom Myers
Mortgage Loan Officer Mortgage Loan Officer Mortgage Loan Officer

Dakotaland

FEDERAL CREDIT UNION

Together Strong
www.DakotalandFCU.com | 605.352.2845 | NMLS #657864
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