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What’s in store for 2024?
Check out our

PLANTING CLINICPLANTING CLINIC
Wed., Dec. 6th, 2023

10:30am-2:30pm

Bauman Agency Warehouse

Lunch provided

10:30am registration 11:00am start time

• Precision Planting Forecast

• Pioneer Seed and Fertilizer Season Wrap Up 

with guest speaker - Wes Helkenn

• Ground Engagement  

with guest speaker - Trevor McKown

• Maintenance Must-Do’s

• Planting Wins for 2023

If inclement 
weather: Date 
will be Wed., 

Dec. 20th

Disclaimer

T
he South Dakota Agricultural Land 
Market Trends 1991-2023 publication 
is created for educational purposes to 

provide insight on recent trends in agricultural 
land values and rental rates in South Dakota. 
Agricultural land values and rental rates in the 
report represent averages for different regions 
of the state. 

Actual land values or rental rates for an in-
dividual parcel will vary from reported figures 
dependent on quality attributes and local mar-
ket forces of the area. Survey responses were 
examined to eliminate data that was obviously 
erroneous, no further effort was made to inde-
pendently verify or corroborate the data.

Physical attributes such as location, soil 
type, topography, or depth to water may affect 
the value of given real property causing the 
value to deviate substantially from what may 
be considered normal for the area. Also, local 
market forces such as the competitive nature 
of an area has the ability to greatly impact agri-
cultural land values or rental rates. In addition, 
variations exist within regions and clusters that 
may cause real estate values and rental rates 
to differ substantially within the region.

Due to the inherent limitations of surveys, in-
formation in this report should not be used to 
set a specific rental rate or value a particular 

parcel of real property for sale, security for a 
loan, and other related legal matters. The June 
2023 published prices in this report should not 
be used as the only factor to establish rental 
arrangements.
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Business Hours: Mon. - Fri. 8:00 am to 6:00 pm • Sat. 8:00 am to 3:00 pm

Join Us For Our Open House on Dec. 8th

Jensen Livestock Inc.
110 DAKOTA NORTH - HURON, SD

LIVESTOCK FEED AND  

VET SUPPLIES

1-800-952-3619

Get ready for calving season!!  

Stop in at Jensen’s for all your calving supplies and more.  

Jensen family-owned for 66 years!  

20 year anniversary for Leo Jensen.

• water softener salts

• mouse bait

• dog food

• cat food

Stop in for all your

• rabbit food

• horse feed

• chicken feed

• wood shavings

• boots

• and all other 

livestock supplies

Hitchcock-TulareHitchcock-Tulare

605-266-2530605-266-2530
Located at  Located at  

Hwy 281 & 28Hwy 281 & 28

Prairie Grain Partners, LLC is a 50/50 partnership between Prairie Grain Partners, LLC is a 50/50 partnership between 

ADM/Benson-Quinn and Tri-Line Farmers Cooperative ADM/Benson-Quinn and Tri-Line Farmers Cooperative 

that was formed in 1997. Prairie Grain Partners, LLC has that was formed in 1997. Prairie Grain Partners, LLC has 

Agronomy facilities in Clarkfield and Dovray, MN and Grain Agronomy facilities in Clarkfield and Dovray, MN and Grain 
facilities in Clarkfield and Boyd, MN and recently Hitchcock/facilities in Clarkfield and Boyd, MN and recently Hitchcock/
Tulare, Harrold and Miller, SD.Tulare, Harrold and Miller, SD.

Introduction

T
he 2023 South Dakota State University (SDSU) Exten-
sion Farm Real Estate Market Survey is the 33rd an-
nual survey of agricultural land values and cash rent-

al rates by land use and quality in different regions of South 
Dakota. This report contains an overview and may or may not 
reflect actual land values or cash rental rates unique to specif-
ic localities or properties. Readers should use this report as a 
general reference and rely on local sources for specific details.

South Dakota Cash Rental Rates and Agricultural Land 
Values

Cash rental rates for each region are summarized in Table 
1. The same information is summarized by region and county 
cluster in Table 2. The statewide change in average cash rent-
al rates per-acre from 2022 to 2023 increased $19 for cropland 
and $1 for pasture/ rangeland. There is no new information on 
irrigated land due to insufficient response.

2023 Per-pair and Yearling monthly grazing rates
Average per-pair monthly rental rates for 2023 grazing sea-

son range from $41 to $70. Average yearling rental rates were 
reported to be between $28 and $60 depending on location 
(Table 3). Monthly rental rates for cow-calf pairs and year-
lings are summarized by reporting district that had sufficient 
responses in Table 3.
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INSURANCE DESIGNED 

WITH YOU AND YOUR 

DREAMS IN MIND.

CALL ME TODAY AT  

(605) 352-4943.

Volquardsen & Associates INC

Kristal Volquardsen, Agent

312 Kansas Ave SE

Huron, SD 57350

Certified Agency in

Customer Excellence

American Family Mutual Insurance Company,
S.I. & its Operating Companies,
6000 American Parkway, Madison, WI 53783
©2015 006441 – Rev. 2/20 – 14402653

Jessen Heating, Refrigeration  
& Electric Inc.

Redfield, SD 57469 • 605-472-0707

Heating & Cooling Systems

Electric Wiring • Farmstead, Commercial

Residential • Infloor Heating Systems

Geothermal Systems • Fireplaces

A.O. Smith Water Heaters

Brad Jessen - Owner
Redfield, SD

605-472-0707
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Maximize Your  

  Soil’s Potential!

www.precisionsoil.com

Give Us A Call Today 605-302-0085

• Soil Management Zoning

• Tile Drainage Assistance

• Agronomy Services

• The most accurate and 

consistent soil zoning in the 

industry

• Variable rate seed & fertilizer 

prescriptions

• Complete tile layout planning & cost estimate 

• Permitting assistance

Francis Schaffer  605-380-1073 Jim Millar  605-460-1033

Redfield  Redfield  
Energy LLCEnergy LLC

Redfield, SD 57469
www.redfieldenergy.com

(605) 302-0090
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YOUR FULL SERVICE

TIRE & TRUCK

SERVICE CENTER

FARM • COMMER CIAL  •  INDUSTRIAL

Before you head into 

the fields this Spring 
visit 

WW Tire. 
Your Farm Tire Dealer

for Tractor, Implements,
and Specialty Tires
Including Solideal

Ag Tracs

1520 US HWY 14 W. HURON, SD • 605-352-9126

Truck Parts & Accessories

Tire Sales & 

Service

Located 3 miles 

north of Redfield 

on Hwy. 281
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the fields this Spring 
visit 

Your Farm Tire Dealer
for Tractor, Implements,

and Specialty Tires
Including Solideal

Ag Tracs

ag.wilburellis.comag.wilburellis.com

Thank YouThank You

Crop Insurance

Precision Planting

From 

“Your Side of the Fence”

605-353-1112

Huron, SD
www.baumanagency.com

Bauman Agency is an Equal Opportunity Employer

Land Values and Changes
For 2023, the statewide average of non-irrigated cropland survey 

values increased approximately 13.0% (Table 4). Statewide average 
is $5,458 in 2023 compared to $4,835 in 2022.

Pasture/rangeland (all grass acres)
The survey value of South Dakota average pasture/ rangeland is 

$1,385 per acre. The value according to survey responses is up 3.7% 
per acre compared to values from 2022.

Rates of Return to South Dakota Agricultural Land
The gross rate of return (gross cash rent as a percent of land value) 

is used to estimate current rates of return to land. It is calculated from 
a respondent’s reported average cash rental rates and their reported 
values of leased land. This is a measure of the gross rate of return 
obtained by landlords, before deduction of property taxes and other 
landlord expenses. The 1991 to 2023 trend in the gross cash rent-to-
value ratio is depicted in Graph 1.

In 2023, the statewide average gross rates of return (rent-to-value 
ratio) are:

• 2.5% for pasture/rangeland.
• 2.7% for non-irrigated cropland.
The gross rent-to-value ratio generally follows interest rates. I antic-

ipate that this ratio will increase similar
to interest rates, either by increasing rental rates, decreasing land 

values or a combination or the two.
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Balanced NutritionBalanced Nutrition
It’s What We DoIt’s What We Do

605-352-8581605-352-8581

www.dakotalandfeeds.comwww.dakotalandfeeds.com

Let our team of Feed Consultants help Let our team of Feed Consultants help 

you develop the right feeding program you develop the right feeding program 

for your cattle in your environment.for your cattle in your environment.

PURINA
®

Longer Term Perspective on Farmland Market Changes, 1991-
2023

S
ince the amount of land devoted to production agriculture has 
changed little during this 33-year period, the supply of land 
is considered relatively fixed. As a result, changes in demand 

for land are the main factors driving its value and market price. Many 
factors influence the demand for agricultural land, and yields of other 
risk-free assets, or returns from risky assets.

There are a few key elements driving changes in farmland values. 
These include cash rent, working capital, supply of land, interest rates, 
inflation and similar investments. These elements can be divided into 
two groups. First cash rents and working capital have continued to im-
prove from 2020. Working capital improved with the increase in crop 
prices and the influx of government aid for disaster and virus relief. The 
increase in input prices in fall of 2021 and into 2022 put pressure on 
profit margins for the 2022 crop. The crop output prices increased in 
2022 providing

for better margins in 2022, for many despite the dry conditions. The 
second group, supply of land, interest rates, inflation and investment 
prospective continued to have positive pressure on land values. Look-
ing forward the increases in interest rates to gain control of inflation 
may have negative pressure on land values.

Longer-term historical data from annual SDSU Extension surveys 
of agricultural land values and cash rental rates in South Dakota from 
1991 to 2023 are located in Appendix Tables 2 and 3 of this report.



A changing marketplace, price volatility, 
labor availability, record high feeder calf 
prices, the effects of the ethanol industry: 

How will your ranch operation adapt?
As the ranching industry faces accelerating 

change in the most fundamental parts of its busi-
ness, ranch managers need to look forward and 
“create” their future. In other words, developing a 
strategic plan is essential for meeting the challeng-
es ahead.

Strategic planning and scenario planning — the 
two concepts highlighted in this manual — offer 
systematic approaches to addressing a ranch busi-
ness’ future viability. Using these planning tech-

niques together, a strategic plan — which is ulti-
mately a set of decisions about what, why, and how 
to do something, all with a focus on the future — 
can be developed.

According to management consultant and au-
thor Peter Drucker, “The primary tasks of strategic 
management are to understand the environment, 
define organizational goals, identify options, make 
and implement decisions, and evaluate actual per-
formance.”

Strategic planning is a fundamental step toward 
a ranch’s future viability. However, rapid changes 
among a variety of outside factors —  movement in 
the beef price cycle, availability of labor and ranch 

(or estate) transition issues, or feed availability and 
price — can strongly impact the success of a strate-
gic plan.

Therefore, a key to successfully preparing for 
the future is the ability to “understand the environ-
ment” and anticipate what industry trends and pat-
terns may affect the ranch business. Scenario plan-
ning provides the opportunity to do just that and 
can be a valuable tool in strengthening the ranch 
strategic plan.
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Name __________________________________________________

Address _______________________________________________

City, State, Zip __________________________________________

Phone _________________________________________________

*Previous payments do not 

apply. Prepaid only. Payment 

must be received by  

Friday, December 29, 2023.

Call, mail or drop off your payment 

to: PLAINSMAN

49 3rd Street SE, Huron, SD 57350

(605) 353-7401

Check Payment Enclosed

Bill my Credit Card

Credit Card Number _____________________________

Security Code __________________________________

Expiration Date _________________________________

Authorized Signature ____________________________

Offer ends  Offer ends  
Fri., Dec. 29, 2023 Fri., Dec. 29, 2023 
Call (605)353-7401Call (605)353-7401

*Offer valid for new subscribers and current subscribers. Can prepay for 12 months, regardless of the 

subscription expiration date. Cannot combine offers. Cannot apply previous payments.  

Payments must be postmarked by December 29, 2023.

$$15 Off15 Off

Holiday  Holiday  
Subscription Subscription 

OfferOffer

1 year

Strategic planning in ranching: Managing risk

Compensating for management and labor is 
one of the questions that must be answered 
when bringing a family member into the 

family operation.
As family members return to the farm, they may 

be willing to receive a lower wage than if they were 
working for someone else, assuming that someday 
they would be the operation’s owner. However, in 
the meantime, they still need to be able to pay for 
food, shelter, utilities, childcare, and other expenses 
they incur monthly.

As the family business grows, being able to com-
pute the total compensation received by each per-
son from cash or non-cash items can ensure trans-
parency within the wage category.

Wages or salaries are the simplest to record, as a 
check or deposit is recorded. The non-cash items are 
where there may be areas of confusion. However, 
it is essential to include them in the compensation 
package offered by the family business.

Traditional employee benefits, such as medical 
insurance, paid vacation days, and retirement fund 
contributions, are often components of the package. 
However, within a family farming business, other 
items, such as housing, utilities, meals, produce or 
meat, vehicle and fuel use, and boarding of person-
al animals (horses, dogs, cattle, 4-H projects, etcet-
era) may also be included in the total compensation 
amount.

Often, the family business purchases anoth-
er homestead for the family member returning to 
the farm. As the owner, the farm business pays the 
property taxes, insurance, repairs, and electricity 
and water bills as part of the farm expenses. Other 
times, personally owned cattle are run with the fam-
ily cattle herd without paying rent for pasture or a 
winter feed bill. Still, at other times, the business 
may include everyone in a family cell phone plan, 
allow farm vehicles for personal use, and provide a 
quarter of beef from a steer processed by the farm. 
All of those non-cash items should be included in 
the total compensation package total.

Compensation for family 
members returning to the farm
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East Hwy 14 • 105 Custer Ave NE • Huron, SD
352-8759 or 1-800-310-8760

CATTLE SALES - FRIDAYS 10:00 AM
WWW. MAGNESS.INFO

Conclusion

G
iven current agricultural prices and economic conditions, it is 
important to understand that a large range of variability exists 
throughout the state, in regions and at the county level in terms 

of land values and rental rates. Land owners and producers need to 
have a good idea of the productivity level of their land, as well as their 
budget requirements when determining rental rates and sale values.

These values and rates are regional and should only be used as a 
guide and are not an indication of values for specific properties.

Appendix I: Survey Methods and Response Characteristics
The primary purpose of the 2023 South Dakota Farm Real Estate Mar-

ket Survey was to obtain regional and statewide information on 2023 
per-acre agricultural land values and cash rental rates by land use and 
land productivity. E-mails were sent to 400 potential respondents.

Potential respondents were persons employed in one of the following 
occupations: 1) agricultural lenders (senior agricultural loan officers of 
commercial banks or Farm Credit Service), 2) loan officers or county 
directors of the USDA Farm Service Agency (FSA), 3) Extension agricul-
tural field specialists, and 4) licensed appraisers and assessors.

Respondents were asked to report land values and cash rental rate in-

SURVEY / Page 13
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Saturday, december 2, 2023 • 9am to 6 pm

Your First Stop For Holiday Shopping!
Experience your first look at the holiday’s best & brightest offerings.

Something For Everyone - Unique Fashion Apparel

Roll & Save                              

DoubleDouble  DD  WesternWestern
800 21st St. SW • Huron, SD

605-352-5792

Like us on Facebook
https://doubledwesternllc.com/

Girls Just Want To Have FunGirls Just Want To Have Fun
Vegas StyleVegas Style

 Roll the die & 

save even more!

BOGO
Buy One Get One 20% off!

Some Exclusions

Apply

Other

In-Store

Specials!

formation for non-irrigated cropland, rangeland/
pastureland in their locality. Nearly one-fourth 
of respondents reported land market informa-
tion for at least two counties. The number of re-
sponses exceeded the number of respondents 
as some completed multiple survey schedules 
providing land value and cash rental data for 
different counties in their trade territory. Overall, 
a total of 53 respondents provided 145 usable 
responses (Appendix Table 1).

Regional average land values by land use 
are simple average (mean) values of usable 
responses. Statewide average land values by 
land use are weighted by the relative number 
of acres in each region. Land values, regional 
and statewide, are weighted by the proportion 
of acres in each agricultural land use. Thus, 
all-agricultural land values in this report are 
weighted average values by region and land 
use. This weighted average approach is anal-
ogous to the cost (inventory) approach of esti-
mating farmland values in rural land appraisal.

For example, the two western regions of 
South Dakota with the lowest average land 
values have nearly 61% of the state’s range-
land acres, 39% of all-agricultural land acres 
and only 16% of cropland acres. Our approach 
increases the relative importance of western 
South Dakota land values in the final compu-
tations and results in lower statewide average 
land values.

The weighting factors used to develop state-
wide average land values are based on esti-
mates of non- irrigated agricultural land use for 
privately owned farmland in South Dakota. It 
excludes agricultural land (mostly rangeland) 
leased from tribal or federal agencies, which is 
mostly located in the western and central re-
gions of the state. Irrigated land is also exclud-
ed from regional and statewide all-land values. 
The land-use weighting factors were developed 
from county-level data in the 2017 South Dako-
ta Census of Agriculture and other sources.

Regional average rental rates by land use 
are simple average (mean) values of usable re-
sponses. Statewide average cash rental rates 
for each land use are weighted by 1) the rela-
tive number of acres in each land use and 2) 
the proportion of farmland acres leased in each 
region based on 2017 Census of Agriculture 
data.

SURVEY:  From Page 11

Grazing and baling corn stalks is a typical 
farm practice for many producers. Using 
the stover and fallen grain has feed val-

ue. Cows return manure and organic matter to the 
field, and stover bales can be used as part of low-
cost winter feed rations for the cow herd.

Approximately 1 ton of stover is produced per 
40 bushels of dry (10% moisture) corn. Grazing 
and baling generally removes 50 to 80% of the sto-
ver on the ground.
Reasons for Stover Removal

Low-cost feed and winter feed are some of the 
reasons for grazing and baling corn stover. Ex-
tending the grazing season and keeping cows out 
of feed yards allows for manure to be naturally re-
placed in the field without the use of equipment.

Non-cattle producers may also consider remov-
ing some stover from the field to warm the soil 
sooner in the spring. If the corn crop averaged 180 
bushels per-acre, there are 4.5 tons of stover laying 
on the soil. The stover can be a blanket, keeping 
the spring sun from warming the soil and delaying 
planting.

Removing some of the stover may also make 
planting more manageable in the spring due to a 
reduction in ‘trash’ on the ground, especially in 
high-yielding corn fields.

Considerations
Erosion should be one of the considerations 

before baling corn stover. Highly erodible fields, 
either from wind or water run-off, should be ana-

lyzed carefully before removing the stover.
Another consideration is nutrient removal. 

Some nutrients are in the stover, and if they are 
removed via grazing and baling, they must be 
replenished for the next crop. Additionally, fields 
low in organic matter may not be the best candi-
date for baling. Soil tests should be used to identi-
fy the nutrient needs of the next crop. The typical 
nutrient contents in stover and their value per-ton 
and total per-ton are in Table 1.

Based on those numbers, every ton of stover re-
moved takes $27.61 of nutrients off. If 180 bushels 
of corn were grown, resulting in 4.5 tons of stover 
per-acre, and 50% of the stover was removed (2.25 
tons), the nutrient value removed would be $62.12 
per-acre.

The daily grazing rate allows flexibility for the 
landowner and the cattle owner, as they can moni-
tor the amount of stover removed. As cattle gener-
ally consume dropped ears of corn and husks first, 
they can be removed before they move on to the 
leaves and stalks. If baling the acres, the amount 
of stover removed will depend on the equipment 
used. Baling alone will not remove as much of the 
stover as raking and baling or using a stalk chop-
per combined with raking and baling.

The value received for grazing corn stover runs 

Should farmers sell corn stalks?

CORN STALKS / Page 15
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TULARETULARE
COUNTRY MEATSCOUNTRY MEATS

105 US Hwy 281 • Tulare, SD • 596-4280

630 21st St SW  •  Huron, SD  •  554-3005

2 CONVENIENT LOCATIONS

West Hwy. 14, Huron 605-352-8682

Cattle Sales every

TUESDAY

Other Special Sales as advertised.
www.livestockrus.com

Kim U .......605-845-8700

Mark P ...... 712-260-2878

Ben M ......605-350-0316

Alan B ......605-350-0479

Doug P ....605-350-1888

Darrel M ..605-203-0548

Cauy H ....605-350-0193

Office .......605-352-8682

Jackie...... 605-848-1248

9am - Weighups     11am - Feeder Cattle

$0.50 to $2.00 per-head, per-day, with many corn 
owners charging $1.50 per-head, per-day, and corn 
stover bales may sell from $70 to $90 per-ton.1

Decision Making
The landowner must compare the cost of nutri-

ents removed from the field versus the income po-
tential from selling the stalks. They will also want 
to consider the value of an earlier planting date and 
reduced stover to plant through.

Grazing and baling corn stalks may have finan-
cial and agronomic benefits for the landowner, as 
well as providing feed resources for cattle produc-
ers. Determine the correct amount of stover remov-
al for the field based on corn yield, nutrient costs, 
amount of stover removed, and the value of the 
harvested product.

CORN STALKS:  

From Page 13

“The farmer has to be an 
optimist or he wouldn’t 

still be a farmer.” 
— Will Rogers
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We have trucks available for farm pickup!We have trucks available for farm pickup!

Thank You for the business  

and have a safe and  

successful year!

Buying all types of sunflowers.  

Call for price and details.

Contact

Jarrid Graff for Black Oil & Con-Oil Sunflowers  

(605) 350-0188

Danny Dale for Confection Sunflowers at  

(605) 412-0129

HURON & REDFIELD

Environmental Training 
for CAFOs

An environmental training session for op-
erators of Concentrated Animal Feed-
ing Operations (CAFOs), will be held 

Wednesday, December 6, in Huron at the Cross-
roads Convention Center. Registration will begin at 
8:30 a.m. with the program following at 8:45 a.m. 
and concluding at approximately 4:55 p.m.

This current training program meets the training 
requirement of the 2017 General Water Pollution 
Control Permit for CAFOs.  If producers haven’t 
attended a training since July 2017, they’ll need to 
attend in order to be in compliance with the Gener-
al Permit.  Besides producers, it is encouraged that 
manure applicators, policy makers, County Com-
missioners, Zoning Board members, and concerned 
citizens attend since everyone can benefit from the 
information shared.

TRAINING / Page 16
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Farming isn’t easy. 
Each year there are different 
challenges that test your patience 
and your determination. 
But at each obstacle, you rise to the top.

You tend to your community 
and watch your loved ones grow — 
and your crops, too. 
With the weight of the world on your 
shoulders, you keep on keepin’ on.

For that, we thank you.

Thank you 
Farmers!

Huron | 605-352-8519 

www.KibbleEq.com

Registration is required by Dec. 5. To cover the 
cost of the event, registration is $50 for the first per-
son from a farm or operation and includes lunch, 
breaks and training materials. Additional partici-
pants from the farm/operation can register for $50 
to receive a binder or $25 for attendance only with-
out additional binders. 

For more information contact Bob Thaler, Distin-
guished Professor & SDSU Extension Swine Spe-
cialist or John McMaine, Assistant Professor and 
SDSU Extension Water Management Engineer.

TRAINING:  From Page 15

If you ate today, 
thank a farmer.

Thank you
farmers!


